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~YSnead'tl Important

This presentation has been organised by Alizyme plc (the “Company”) in order to provide general information on the Company. This material has been prepared solely by the

Company and is (i) for your private information, and the Company is not soliciting any action based upon it; (ii) not to be construed as an offer to sell or a solicitation of an offer to
buy any security and (iii) based upon information that the Company considers reliable. The Company does not represent that the information contained in this material is
accurate or complete, and it should not be relied upon as such. No representation, warranty or undertaking, express or implied, is or will be made with respect to the fairness,
accuracy or completeness of any of the information or statement of opinion or expectation contained herein or stated in the presentation or any other such information nor shall
you be entitled to rely upon it. In furnishing you with this information no obligation is undertaken to provide you with any further information, to update this information nor any

other information nor to correct any information contained herein or any omission therefrom.

The Company’s securities have not been registered under the U.S. Securities Act of 1933 (as amended), and may not be offered or sold in the United States or to U.S. persons

unless they have been registered under such Act, or except in compliance with an exemption from the registration requirements of such Act.

No part of this material may be (i) copied, photocopied, or duplicated in any form, by any means, or (ii) redistributed, published, or disclosed by recipients to any other person, in
each case without the Company’s prior written consent. This material is only being provided to persons who are authorised persons or exempted persons within the meaning of
the Financial Services and Markets Act 2000 or any order made thereunder or to other persons of a kind described in Articles 19 and 49 of the Financial Services and Markets Act

2000 (Financial Promotions) Order 2005 or who are otherwise permitted by law to receive it.

In relation to information about the price at which securities in the Company have been bought or sold in the past, note that past performance cannot be relied upon as a guide to
future performance. In addition, the occurrence of some of the events described in this document and the presentation that will be made, and the achievement of the intended
results, are subject to the future occurrence of many events, some or all of which are not predictable or within the Company's control; therefore, actual results may differ

materially from those anticipated in any forward looking statements. The Company disclaims any obligation to update these forward looking statements.

The financial information does not constitute statutory financial statements within the meaning of section 240 of the Companies Act 1985. The unaudited financial results for the
year ended 31 December 2005 are presented in accordance with the Group’s accounting policies based on International Financial Reporting Standards (“IFRS”). Comparative

financial results for the year ended 31 December 2004 have been restated under IFRS.
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Board Changes

+ Richard Palmer to step down from Board and as CEO
e Continued access to Dr Palmer’s scientific expertise as a consultant

+ Tim McCarthy appointed CEO

New Board appointments:

+ Roger Hickling appointed R&D Director
® Previously Head of Development

+ David Campbell appointed Finance Director
® Previously Financial Controller



Key Highlights of Placing

¢ £xXmraisedatxp
e (X% premium to middle market price)

¢ Through a range of UK institutional investors
¢ Provides financial stability into H1 2008

¢ Provides continued funding for:
e Boosting patient recruitment into the Phase lll trials for renzapride and
COLAL-PRED® in order to report results around the end of 200
e Continuing preparation of cetilistat for entry into Phase Ill in 2007
e Progressing ATL-104 for mucositis for preparation into its next stage of
clinical development in 2007



Acceleration of Commercialisation

¢ Company remains confident in the quality and commercial potential of
its product portfolio

¢ Alizyme is evolving from a scientific development business into a more
commercially-focused organisation
¢ Business now re-focused on accelerating the commercialisation of its
products
e Leverage intellectual capital of NovaQuest to aid this effort Noygum-
¢ New approach to partnering / alliances
e E.g.: Plain vanilla out-licensing vs more innovative deal structures

¢ Board remains focused on maximising shareholder value



O

NOVAQUEST

Ben Cons
Vice President

NovaQuest
The Partnering Group of Quintiles Transnational




NOVAQUEST

Quintiles Transnational Overview O

Quintiles Transnational is the world’s leading pharmaceutical services
provider, helping biotechnology and pharmaceutical companies of all sizes
bring new medicines to patients faster

o Global workforce (~17,000 employees; offices in 51 countries)
e 2005 revenue $1.9B
o Full range of development (Quintiles) and commercialization (Ini , s
o Precision prescriber targeting - Verispan :

o Innovative partnering solutions — NovaQuest

Quintiles has helped develop and/or commercialize each of the world’s

top 30 best-selling pharmaceutical products in each year since 2001,
and 9 of the top 10 biotech products



NovaQuest — a strategic partnering group within Quintiles ngum

Helps pharma & biotech partners optimise portfolio development,
company growth and profits through innovative, tailored financial and

strategic solutions

Partnership models include:
Co-Development/Co-Promotion (via funding, services or both.

« Strategic resourcing to reduce fixed costs and increase resource flexibility
« Financial and strategic support

NovaQuest’s unique “managed partnership” approach ensures sponsorship at the
highest level and provides access to development and commercial expertise, financial
solutions and efficient operational delivery when services are involved.

To date NovaQuest has committed over $1.6 billion to customer partnerships



Alizyme and NovaQuest N%

+ The goal of the partnership with NovaQuest is to increase the value
of Alizyme through the provision of proactive advice

+ This will be accomplished through
o delivery of the leveraged Intellectual Capital of NovaQuest and Quintiles

o the proactive Management of the partnership through our Alliance
Management team

+ The collaboration is aimed at increasing shareholder value for
Alizyme through optimisation of the Alizyme portfolio and
associated business transactions
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¢+ Strong support from institutional shareholders of future strategy

¢ Board remains confident of the diversified late stage pipeline
e 4 products in Phase /Il

e Competitive product profiles

e 2 potential blockbuster products

¢ 2007 : Greater focus and emphasis on commercialising the portfolio
¢ Focus on realising inherent value of each of the products
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